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HOW TO PROFIT FROM YOUR
COMMERCIAL LEASE AGREEMENT?
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SPEAKER:
JOHN Hsu, MBA, CCIM

STC MANAGEMENT CEO
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For more info please call (562) 695-1513x117 or email marketing@stcmanagement.com
or visit our website at: http://stcmanagement.com/events/LeasingMarch.html

TOPICS INCLUDE:

TEEEENAEEELESA What is the industry standard commercial lease, and who's behind it
THAIBFEITENIERTE Lease contract jargon explained
AL EEHEE ? tN SEIRFEAIEAIBER What to look for in a new lease? The trap and pitfalls hidden in the lease
EHT(TERRFERENE What to do when unable to pay rent
ERMEE vs EEMIEE Landlord responsibility vs. Tenant responsibility
ERARIEE—ERNFR= How and why does rent tripled in a year
e BEAERF How to negotiate with the landlord
EESEEMPE The steps of selling your business
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; If you would like to keep updated with our news and events, please feel free to subscribe our e-news letter
[=]< If you are interested in sponsoring any of our events or have any questions, please feel free to contact us.
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